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| MeToauyeckue pekoMeH AT

1.1 MeToauyeckne PeKOMEHJANUH MO OPraHuU3aluu pPadoTbl 00y4YAKOIIHUXCH BO
BpeMs POBeJeHN s JeKINOHHBIX 3aHATHI

B xone nekuuii mpenogaBatenib U3NaracT U pazbsCHSIET OCHOBHBIC, HAMOOJIEE CIIOKHbBIC
MOHSTHUSI TEMbI, a TaK)Ke CBS3aHHBbIC C HEH TEOpPETUYECKHE U MPAKTHUYECKHUE MPOOJIEeMBbI, JaeT
PEKOMEHIAlMK JJI MPAKTHYECKOTO 3aHATHS W YKa3aHUs JJIs1 BBINOJIHEHHUS CaMOCTOSITEIbHOM
paboTHI.

B xoxe neKIMOHHBIX 3aHATHN O0ydaromeMmycs HEOOXOJWMO BECTH KOHCIIEKTHPOBAHUE
yueOHOoro Martepuaina. OOpamiaTth BHHUMaHHE Ha KaTeropuu, (HOpPMYIHPOBKH, PACKPHIBAIOIINE
COJIEpKaHUE HW3Yy4aeMOM MMCIHUIUIMHBI, HAay4YHbIE BBIBOJBI M TPAKTUYECKHUE PEKOMEHIAINH,
MOJIOKUTEIBHBIN ONBIT B OPATOPCKOM HCKYCCTBE.

KenaTenbHO OCTaBUTh B pabOUMX KOHCIEKTaxX TMOJII, HAa KOTOPBIX JeNaTh TOMETKH,
MOMYEPKHUBAIONINE OCOOYI0 BaXXHOCTh TE€X WM HWHBIX TEOPETUYECKUX  IOJIOKECHUU.
Pexomenayercs akTHBHO 3a7aBaTh MPENOAABATENIO YTOUHSIONINE BOMPOCH! C LETbI0 YSICHEHUS
TEOPETHUECKUX MOJO0KEHNUU, pa3pelieHus] CHOPHBIX CUTYyaluH.

1.2 Meroauyeckue PpeKOMEHIAUMH 1O TMOATOTOBKE K  CEMHHAPCKHM
(IpaKkTHYEeCKUM) 3aHATHAM

B Xome moAaroTtoBku K CEeMHHAPCKUM (MIPAKTUYECKHM) 3aHSATHSAM CIEIyeT H3YyYUTh
OCHOBHYIO M [JIONOJHHUTEIBHYI JIUTEPATYPYy, YYECTh PEKOMEHJALWU IpEernojaBaTeis H
TpeGoBaHus pabodel mporpaMMmsl.

MOXXHO TOArOTOBUTH CBOW KOHCIIEKT OTBETOB II0 PAaCCMATPUBAEMOW TEMAaTHKE,
MOJATrOTOBUTH TE3UCHI ISl BHICTYIUICHUH MO BCeM Y4E€OHBIM BONPOCAM, BEBIHOCUMBIM Ha 3aHSTHE.
Cnenyer mpoiyMaTh NpPUMEPHI C LeNbl0 00ecredeHHusl TECHOM CBA3M H3ydyaeMoOl Teopuu ¢
peasbHOM  INpPAKTUKOWM. MOXKHO  JONOJIHUTH CIUCOK PEKOMEHAOBAHHOW  JIMTEPATYpPbI
COBPEMEHHBIMU UCTOYHHUKAMU, HE MPEICTABICHHBIMU B CIIUCKE PEKOMEH/I0BAHHOW JIUTEPATYPBI.

1.3 MeToanyeckue peKOMeH/ 1AM 10 MOAT0TOBKE JOKJIaj1a
ANropuT™ co31aHMs TOKIAIa:

1 sTan — onpezaeneHne TEMbI JOKIIAAa

2 9Tan — onpeAeNIeHne 1eNu A0KJIaaa

3 sTan — noApoOHOE pacKpbITHE HHPOPMALIUU

4 stan — ¢GopMyIHPOBaHNE OCHOBHBIX T€3HCOB M BBIBOJIOB.




1.4 MeToanyeckue peKOMEHIAIUH M0 HAMUCAHUIO TUIAKTHYECKOT0 JUKTAHTA.

JIugaKkTHUeCKUi TUKTaHT MPEICTaBIsAeT co00i Habop abOpeBUaTyp, MOHATHIA, TEPMUHOB,
BCTpCHAIOMIUXCA B TCKCTAX, IMNPCACTABICHHBIX IJId HW3YYCHUSA Ha aHT, JIMUCKOM  SI3BIKE.
OOyuJaronuiicss TOJDKEH B TEUCHHE MPEAOCTABICHHOTO BPEMEHM MHCHMEHHO Ha aHTIIMHCKOM
A3BIKC, HCIIOJIb3Yysd 3HAHMA, HpI/IO6peTCHHLIe B IpoHCCCC HIYUCHUA HaHHOﬁ JUCHUIIIINHBI,
Hamucath pacmm@poBKy aObOpeBHATyphl, NMEPEBECTH HA PYCCKUH CONEpKAHHE, PACKPBITh
MOHSITHE, 1aTh OTpE/eIICHUE.

1.5 MeToanyeckue peKOMeH/IalMH M0 PadoTe ¢ TEKCTOM Ha aHIVIMHCKOM sI3bIKe.

Pabota c TekcToM BKIIIOUaeT B ce0st TpU JTarna:

1) OOy4aromuicst YUTaeT TEKCT, MOHUMAET COJICPIKAHUE, IEPEBOIUT HA PYCCKUH S3BIK,
IpU BCTpEYE C HE3HAKOMBIMU CJIOBAaMH, BBIIHCHIBAET B CJIOBAapUK CIIOBO, TPAHCKPHIILHIO,
HEepEeBO/I.

2) OOyyaroUIMiCs yYUT CIIOBA, BBITUCAHHBIC UM B CIIOBAapUK, OTPa0ATHIBACT HABBIKH HX
IPUMEHEHHS, COCTABIISCT MPEII0KCHUS.

3) OOyuarouuiics nepeckasblBacT TEKCT HA aHINIMIICKOM sI3bIKE, KaK MOXKHO MOAPOOHEe,
CTapasiCh UCIOJIB30BATH BCE BHINMCAHHBIC B CIIOBAPUK CIIOBA.

1.6 MeToauyeckue peKoMeHIAI[MH 10 MOATOTOBKE K caye 3a4eTa

3ayer sBisercs (OPMOM HUTOrOBOrO KOHTPOJIS 3HAHUM M yMEHUH oOydaromuxcs IO
JAHHOW JMCLMILIMHE, IOJYYEHHBIX Ha JEKIUSAX, MPaKTHUYECKUX 3aHATUSAX U B Ipolecce
CaMOCTOSITENIbHON PabOTHI.

B mepwon moarotoBkm K 3adery oOydarommecs BHOBb OOpamiaroTcss K y4eOHO-
METOJUYECKOMY MaTepUally U 3aKpeIUIAIOT IPOMEXYTOUHbIE 3HAHUS.

[Ipu moxaroToBke K 3a4deTy OOy4aroIIMMCS LIEIECOOOPAa3HO HCIOJIB30BaTh MAaTEpUAlIbI
JIEKLUH, OCHOBHYIO U JONOJIHUTENbHYIO JIUTEPATYPYy.

Ha 3auer BBIHOCHTCS MaTepual B oObeMe, IPEIyCMOTPEHHOM paboyeil mporpammoit
y4eOHOI TUCIMIUIMHEI 3a cemecTp. 3aueT nmpoBoauTcs B popme tecta B DMMOC yHuBepcuTeTa.

TecroBasg cucrema IpenycMaTpUBaeT BOIPOCHI/3aJaHUs, HAa KOTOpPble OOyYaroIUICs
JIOJDKEH JaTh OJMH MJIM HECKOJIBKO BapHAHTOB NPaBUIIBHOIO OTBETA M3 MPEJIOKEHHOTO CIMCKA
otBeToB. [Ipu moucke orBeTa HEOOXOAMMO MPOSBIATH BHUMATEIBHOCTD.

IIpu oTCyTCTBMM Kakoro—imbo OJHOTO OTBETa Ha BOINPOC, MpeaycCMaTpUBAIOIINN
MHO>KECTBEHHBIN BHIOOD, BECh OTBET CUMTAETCS HEMPABUIIbHBIM.

OTBeThl MNpaBWIbHBIE BBIIENAIOTCA B TECT€ MOMYEPKUBAHUEM WM JIIOOBIM JPYTHM
JOTTYCTUMBIM CUMBOJIOM.

Ha BbImoiHeHME TecTa NMpeAoCTaBISIETCS OIPAHUYEHHOE KOJINYECTBO BPEMEHHM U TOJIBKO
OJIHA TIOTIBITKA.

Pesynbrar 3aueTa BeIpakaeTcsl OLIEHKAMH «3a4TEHO», HE 3a4TEHO).

1.7 MeToanyeckue peKOMeH/IALMM 110 MOATOTOBKE K c/laye IK3aMeHa

Dk3aMeH sBigeTcs (OpPMONM UTOrOBOIO KOHTPOJIS 3HAHUM M yMEHUH 00ydarommxcs 1o
JAHHOM JHCLUMIUIMHE, IOJIYYCHHBIX Ha JIEKUUAX, NPAKTUYECKUX 3aHATHAX U B IIpoLEcce
CaMOCTOSITENIbHOM pabOTHI.

B mepuox moAroToBKM K 3K3aMeHy oOOydarolluecsi BHOBb 0OpamaroTcst K y4deOHO-
METOJANYECKOMY MaTepraily 1 3aKpEIUISIIOT IPOMEKYTOUHBIE 3HAHMUSL.

ITonroroBka oOyuaromierocst K 3k3aMeHy BKJIIOYaeT B ceOst TpH dTara:

- CaMOCTOATeNNbHas padoTa B TEUEHUE CEMECTPa;

- HETIOCPEACTBEHHAs MTOATOTOBKA B IHU, IIPEALIECTBYIOIINE DK3aMEHY 110 TEMaM Kypca;

- IOJrOTOBKA K OTBETY HA 9K3aMEHAIlHOHHBIE BOIPOCHI.

IIpu moaroToBKe K 3K3aMeHy O0y4aromMMCs 11e1ecO00pa3HO UCIOIb30BaTh MaTepHUabl
JIEKIIMI, OCHOBHYIO U JOTIOJIHUTENBHYIO JINTEPATYPYy.

Ha sx3ameH BbIHOCHUTCSI MaTepuai B o0beme, MPeayCMOTPEHHOM pabouel mporpammoit



yueOHOW TUCITUILIMHEI 32 CeMeCTp. DK3aMeH IPOBOJAUTCS B yCTHOU (opme.

Benymmii jaHHyI0 JUCIUIUIMHY IPETOAaBaTelb COCTABIAECT SK3aMEHAIMOHHBIC OMIICTHI,
KOTOpBbIE YTBEP)KIAIOTCS Ha 3acelaHuu Kadeapsl M BKIIOYAOT B ce0s [Ba BOIpOCa.
®opmynHupOBKa BOIIPOCOB COBMAAACT ¢ (POPMYITMPOBKOM MEpedHs SIK3aMEHAI[HIOHHBIX BOIIPOCOB,
JIOBEICHHOTO [0 CBEJCHUs OOydaroIIMXcs HaKaHyHe SK3aMeHaluuoHHoH ceccuu. CopepikaHue
BOIIPOCOB OJHOT'O OMJIETa OTHOCHUTCS K Pa3IMYHBIM pa3jielaM MpOorpaMMbl C TeM, 4ToObI Ooiee
MOJIHO OXBAaTUTh MaTepHall Y4eOHON TUCHUIUIMHBL. J[ONMOTHUTENILHO B OHMIJIET MOXKET OBIThH
BKJIFOUCHA TPETHUM BOIIPOCOM IPAKTHYECKOE 3aaHuE.

B ayauTopuu, rac mpoBOAUTCS YCTHbe/’I 9K3aMCH, JOJUDKHO OAHOBPECMCHHO HAXOAUTHCA HC
Oostee mrecTr 00yJarOUIMXCS HA OTHOTO TPETIOIaBaTels, IPHHUMAIOIIETO YK3aMEH.

Ha nmoaroroBky k oTBeTy Ha OWIIET Ha 3Kk3aMeHe OTBOAUTCS 20 MUHYT.

Pesynbrar 9K3aMeHa BBIPAXKAETCSI OLICHKaMH1 «OTJIINYHOY, «XOPOIIO»,
«YHAOBJICTBOPUTCIIBHOY», KHCYAOBJICTBOPUTCILHO.

JInst mpoxoJKIeHHs 3K3aMeHa oOydaromeMycss Heo0X0AUMO MMETh MpHU cede 3a4eTHYIO
KHHUKKY U IIMCbMCHHBIC ITPUHAJIC)KHOCTH.

OK3aMeH IpPUHUMAeT MpernoAaBareslb, YUTABUIMM Y4eOHYIO IUCHMIUIMHY B JaHHOM
yuebHOM noToke (rpynne). Jlomyckaercst yuacTue B IIpHEME IK3aMEHa JAPYTux MpernojaBaresiei
10 YKa3aHHIO 3aBEAYIONIET0 Kadeapoii.

3a HapymeHne JUCIUTUIMHBL U TIOPSIKa 00yJaroInuecss MOTYT OBITh YAAJICHBI C HK3aMeHa.

2. [Inanpl NpaKTHYECKUX 3aHATHIH

PA3JEJI 1. BBEAEHUE B MEXIYHAPOJHYIO TOPI'OBJIIO
Tema 1. OcHOBHBIE MOHATHS MeKIYHAPOAHOI TOProBJIH

1. ITpuuuHBl MEXAYHAPOJAHON TOPTOBIIH.

2. IIporpaMMBbl pa3BUTHS MEKAYHAPOIHONU TOPTOBIIH.

3. T'ocynmapcTBeHHOE peryaIupoBaHNe MEXKTYHAPOIHON TOPTOBIIH.

4. CTuMynupoBaHUE SKCIIOPTEPOB.

5. UreHne TeKcTa Ha aHTJIMHACKOM S3BIKE II0 TEME 3aHATHsA. BEBINOJNIHEHME 3adaHMil 110
TEKCTY (MepeBO/I C aHTIUICKOTO Ha PYCCKH, BHIOOPOYHBIN MEPEBO] C PYCCKOTO HA aHTIIMHCKUIA,
COCTaBJIEHHUE J1Uajora)

Jlumepamypa [1, c. 15-114; 2, ¢. 11-33]

Bonpocwt ons camokonmpons

Why should countries trade?

Explain absolute advantage

Explain comparative advantage

Who should produce goods when using trade advantages as criteria?

What is an opportunity cost?

Name at least three goods with absolute advantage of production in Russia
Name at least three goods with comparative advantage of production in Russia
. What country is the world’s leader in goods production?

06cy9fcc)eHue 80NPOCOB NPOUCXOOUM 8 UHMEPAKMUBHOU opme

NGO~ wWdE

3aoanue ona camocmosmenvuol pabomol.

Iloozomoska 0oknaoa.

1. Find and analyze information concerning a good production and international trade
(absolute advantage, comparative advantage, opportunity cost). You may choose one of the
following goods:



years: the

Energy

Coffee

Iron and steel

Rice

Electronics

Mobile phones

Pharmaceutical products

Motor vehicles

Wheat

Tobacco

. Find and analyze information of the Russian export structure over the previous three
top exports, the top exports destinations and structural shifts.

Tema 2. JlejioBO€ IIHCHMO
Iinan:

1
2
3.
4

5.

. IloHsATHE NENOBOrO NMHCHMA.
. Ctpykrypa.

YcToitunBbie 000POTHI.

. MexayHapoaHblii KOHTPAKT.

UreHne TeKCTa Ha aHTJIIMMCKOM S3BIKE 110 TEME 3aHATHsA. BeImoiaHeHne SaﬂaHI/Iﬁ 110

TEKCTY (IepeBO/I C AHTITUHCKOT0 Ha PYCCKU, BHIOOPOYHBIN MEPEBOJ] C PYCCKOT'O HAa aHTJIMHCKUM,
COCTaBIICHUE JIUAJIOra)

Jlumepamypa [3, c. 66-75]
Bonpocul 0nst camokonmpons

CoNoOR~WNE

persons?

17.
18.

Why are printed business letters still used?

What is required to write a professional business letter?
Does small business need to develop a letterhead?

Which format is the most widely used for business letters?
What are business letter specific parts?

Are all specific parts mandatory?

What does a professional tone mean?

Why does the letter-writer need to skip industry jargon?

Is it sensible to state the point early in the letter?

. Is it necessary to organize information into sections with subheads in the letter?
. What is more important than persuading the reader in your point?

. What does “call to action” mean?

. Is it possible to give the reader direct instructions?

. Should the business letter be professional, cool, and impassive?

. What should the writer do with the enclosure?

16.

Is it necessary to inform the reader about any copies of the letter sent to additional

May the writer sign the letter in red ink?
How long should the letter be?

ObcyoicoeHue 80npocos npoucxooum 8 UHMepaKmueHou ghopme

3aodanue ons camocmosamenbHoU pabomai.
Iloozomoska doknaoa:.

1.

Lay the letter out mentioning the following (no need for writing the body text):
Date

Sender’s Address

Inside Address



— Salutation

— Signature Block

— Enclosures

— Carbon Copy

1.1. Use your own name and today’s date. You work for Sberbank of 37, Lenina
prospect, Murmansk, 183038 as Chief of the Sales Department. You are writing to J. du Pont,
Financial Director of FORNIER ET CIE of Avenue Ravigny 14, Paris XV, France concerning
the letter of December 3, 20__. Your secretary’s name is Elena Mironova.

1.2.  Use your own name and today’s date. You work for Murmansk Commercial
Seaport of 22, Portovy proezd, Murmansk, 183024 as Logistics Manager. You are writing to Mr.
H.Smithers, Managing Director of Tschudi Shipping Company AS of Strandveien 50, 1367
Lysaker, Norway concerning the Contract No 556-MMTP/2, which should be enclosed. Another
person, who should be in course, is A. Golub, Managing director.

1.3.  Use your own name and today’s date. You work for Airport Murmansk of poselok
Murmashi, Murmanskaya Oblast, 184355 as Director of Cargo Terminal. You are writing to Dr.
Andreas Haug, Leiter Einkauf of Deutsche Lufthansa AG Lufthansa Group Communications,
FRA CI, Lufthansa Aviation Center, Airportring 60546 Frankfurt/Main concerning the Order No
321458. Another person, who should be in course, is M. Hamper, Sales Manager.

2. Fill in the right part of the following table. What is the difference between business
letter and email?

Business letter Email

March 13,20

Ms Andrea Philips
Dreamtime Movies Ltd
54 Oxford Road
Skagnes

SK3 4RG

Lingua Services Galactic Ltd
69 Milk Street, LONDON SW7 6AW

Dear Ms Philips

Thank you for your letter of 4 November
enquiring about our translation services.
Lingua Services Galactic offer a full range
of translation services to help you in the
development of sales literature and web
sites. | have pleasure in enclosing our latest
brochures and price list from which you can
see that our prices are highly competitive.

I look forward to calling you in a few days.

Yours sincerely

James Brown
James T Brown
Sales Manager

Enc: 3

PA3JEJI 2. MEXXIYHAPOJHBI KOHTPAKT

Tema 3. KonrpakTt kymum-npoaasxu. Ero crpykrypa

Inan:

1. CymHocTh, BUJIBI U MEXaHU3M JICHCTBUSI BHEITHETOPTOBBIX KOHTPAKTOB.
2. Crpykrypa, npeaMOyia, mpeMeT U KOJTMYECTBO TOBAPOB B KOHTPAKTE.
3. Cpoxku, 6a3uCHbIE YCIOBUS IOCTaBKH, KAYECTBO TOBAPOB.

4. llena u o0mas cyMMa KOHTPaKTa, YCJIOBHSI TUIATEKEH.



YnakoBka, MapKHpPOBKa TOBApPOB.

[tpadubie cankmu, popc-Maxkop, MPEeTeH3UHU, apOUTPaK.

TpaHcniopTHBIE YCIOBUS, IPHEMKA-C1ada TOBApOB, CTPAXOBAHHE.
JIOKYMEHTBI JJIs1 OTLIATHI, JIMIIEH3UH, TUTIOBBIC KOHTPAKTHI, IIPOYHE YCIOBHUSI.
®opmysap-odpazery OOH a1 BHEITHETOPrOBBIX T0KYMEHTOB.

©oo~No O

Jlumepamypa [1, c. 2719-327; 2, c. 146-166; 3, c. 76-88]
Bonpocwvt ons camokonmpons

1. Are the prices subject to alteration?

2. Should the Seller inform the Buyer about currency changes?
3. In what case may the exchange rate be adjusted?

4. How many items are there in one piece of package?

5. Are the Sellers ready to deliver the goods without payments?
6. What are the terms of payment?

7. s it possible to change time of delivery and value?

8. What is delivery time for stock orders for urgent items?

9. What kind of packing is included?

10. What kind of transportation will be used?

11. Who choose the shipping?

12. Who pays for the shipping?

13. Who is responsible for the goods insurance?

14. What is insurance premium?

15. In what cases won’t insurance be covered?

16. What is known about goods quality?

17. Do the Sellers offer any warranty?

18. Where should be faulty goods repaired?

19. Does warranty cover also transportation costs?

20. What is carried out at the Sellers’ Service Workshop?

21. What costs will be charged in case of repairs of the faulty goods not under warranty?
22. Do the Sellers have return policy for defective goods?

23. Will the Sellers return money for the defective goods?

24. What should deliver the Sellers during the product’s entire service period?
25. What is the timing for making a complaint?

26. How are rejected products to be returned?

27. Are the Sellers’ approvals required for the rejected products return?
28. Is there any additional fee for the rejected products return?
OO6cy:x1eHne BOIPOCOB MPOUCXOIUT B UHTEPAKTUBHOM Gopme

3aaHue A7 CaMOCTOSITENIbHOM paboThI.

HO,Z[I‘OTOBKE[ JOKJIaaa.

1. The Seller sand the Buyers discuss general conditions of the goods rates, packing,
payment, delivery, warranty and complaints.

2. The Buyers want to change the terms of the warranty for 18 months, the Sellers agree
only in case of rate increase by 10%.Achieve the desired solution.

3. Latent defects are revealed and the Buyers discuss with the Sellers the terms of return
and exchange (shipping time and costs, inspection fee, etc.).

Tema 4. IIpoueaypsl 3aK/J1109e¢HN BHCIIHETOPIOBBIX CACT0K
Inan:

1. BeiOop kaHaoB cObITa U KOHTPAreHTOB

2. MexayHapoaHbIe BEICTAaBKH U SIPMapKH

3. TNoaroroBka KOMMEpPYECKHX MPEATOKEHUN U 3aIIPOCOB



4. Oco0eHHOCTH MPOBEICHHUS ACTOBBIX IEPErOBOPOB
5. TloanucaHne ¥ UCIIOJHEHNE KOHTPAKTOB

Jlumepamypa [1, c. 330-346]

Bonpocul ona camoxonmpons:

1. Define the concept of "procedures for concluding foreign trade transactions™

2. Specify the role of direct contracts in the formation of a sales channel for products
abroad.

3. Why is it necessary to use intermediaries in foreign trade?

4. What is the essence and sequence of activities "product-country™ and "country-
product"?

5. Describe international fairs, classified by timing and method of holding.

6. Describe national exhibitions, wholesale fairs, specialized exhibitions of the advertiser,
permanent expositions.

OO6cy:x1eHre BOIPOCOB IIPOUCXOIUT B UHTEPAKTUBHOM Gopme

3asiaHue AJ1s CaMOCTOSITENIbHOM paboThI.
IloxroroBka mokiana:
The most famous international exhibition of Russia.

PA3JAEJ 3. MEXKXAYHAPOJAHBIE INTPABUJIA TOJIKOBAHUSI TOPI'OBBIX
TEPMUHOB INCOTERMS 2020

Tema 5. [lonsiTHE M OCHOBHOE coiepkaHUe 0A3MCHBIX YCJI0BHH MOCTABKH TOBAapOB

Ilnan:

1. Pomp Mexnaynapoanoit Toprooii manatrel (ICC) B pa3BUTHM MEXIyHApOIHOM
TOPIOBJIN.

2. Bsenenue B Incoterms 2020.

3. MHctopus co3nanus 1 BHOCUMBIX U3MEHEHUI.

4. TloHaTue «TOproBuIii OOBIYA».

5. IIpasuna ICC nmo ncnoiab30BaHNIO HAIIMOHATIBHBIX U MEKAYHAPOIHBIX TEPMUHOB.

6. UreHue TekcTa Ha AHTJIMHCKOM SI3BIKE IO TeME 3aHATHUS. BBIOTHEHHE 3aJaHMiA 110
TEKCTY (TMepeBoJ] ¢ aHTIIMICKOro Ha PyCCKUH, BHIOOPOUHBIN MEPEBOJI C PyCCKOT0 HAa aHTIIMICKUIA,
COCTaBJIEHHUE J1Uajora)

Jlumepamypa [1, c. 172-211; 2, ¢. 167-172; 3, c. 89-99]
Bonpocul ona camoxonmpons
What is the International Chamber of Commerce?
How many members are in the ICC?
What does ICC do to promote international trade?
Where does ICC represent business interests?
What do you know about World Trade Organization?
What is the United Nations?
Have you ever heard about G20?
Who formulates the voluntary rules by which business is conducted every day?
9. Name the most popular voluntary rules in the international trade.
10. What is the ICC’s mission?
11. How did they lift millions of people out of poverty?
12. What does the ICC consider as the sustainable growth to the benefit of all?
13. How does the ICC work to promote international trade, responsible business conduct
and a global approach to regulation?
14. How does the ICC help business to adapt to the challenges of trading in today’s fast-
paced global economy?

NG~ WNE



15. What are the reasons of the fast changes in the today’s global economy?
ObcydicoeHue 80npocos npoucxooum 8 URMepaKmueHou hopme

3aoanue ons camocmosmenvbHol pabomui.

Iloozomoska doknaoa.

1. What is required to become ICC’s member? Complete brief instruction.

2. Imagine event, which should be organized by the ICC in the future. Write email to
your director, offering the event and trying to convince in its priority, actuality, meaning for
international business.

3. You are the ICC’s representative. Write the letter, inviting leading members to the
20 Leaders’ Summit. Mention importance of the Summit, its goals, expecting results and the
terms of transportation, accommodation etc.

Tema 6. PackpbiTe TepmunoB Incoterms 2020

Ihan:

1. Tepwmunsl rpynmsl E, F, C, D.

2. OO0s3aHHOCTH TPOJIABIIA.

3. MowmeHT nepexoaa pucKoB.

4, Yrenne TEKCTa Ha AHTIIMICKOM SI3BIKE IO TEME 3aHATHA. BhIojHeHHe 3agaHui 110
TEKCTY (MepeBO/l C aHTIIMIICKOro Ha PYCCKHiA, BHIOOPOYHBIN MEPEBOJ] C PyCCKOTO HA aHTIIMHCKUMA,
COCTaBJICHHE IUAJIOTA)

Jlumepamypa [1, c. 172-211; 2, c. 167-172; 3, c¢. 89-99]

Bonpocuvt ons camokonmpons

1. Are the Incoterms® rules used in the domestic trade?

2. What rules were used in the USA in the domestic trade contracts before the
Incoterms® 20207?

3. Why does misunderstanding between sellers and buyers in the international trade
cost so much?

4. What do the Incoterms® clarify?

5. What Incoterms® are belong to the first class?

6. Is the mode of transport important for the first class Incoterms®?

7. What is the difference between the first and the second classes of the Incoterms®?

8. Why have the Incoterms® traditionally been used in international sale contracts
where goods pass across national borders?

9. Where were border formalities between different countries become less significant?

10. Is there any difference in the Incoterms® applying for domestic or international
trade?

11. What developments have persuaded the ICC that a movement in that direction was
timely?

12. Is responsibility for insurance regulated by the Incoterms®?

13. Why is there heightened concern nowadays about security in the movement of
goods?

14. Have the Incoterms® 2020 rules allocated obligations between the buyer and seller
to obtain or to render assistance in obtaining security-related clearances?

15. By which Incoterms® does the seller make arrangements for the carriage of the
goods to the agreed destination?

16. Is the freight paid by the buyer or by the seller?

17. Why will the buyer want to avoid paying for handling and moving the goods within
port or container terminal?

18. Is there any difference is selling commodities or manufacturing goods?

ObcyacoeHue 80npocos Npoucxooum 8 UHMepaKmueHoul hopme



3aodanue ons camocmosamenvbHol pabomal.

Ilooecomoska doknaoa.

1. Imagine international trade without Incoterms®. What troubles should the traders
from different countries meet?

2. You are the ICC’s representative. Write the letter, inviting leading members to the
Incoterms® 2020 presentation.

3. Write email to the director of your company, explaining necessity of the full text of
the 2020 edition of the Incoterms® rules purchase.

PA3JIEJI 4. 3JIEKTPOHHBIN OBMEH JAHHBIMMU EDI

Tema 7. EDI Texnosoruu

Inan:

1. Cranpaptuzanus oOMeHa JOKyMEHTaMH.

2. Oo0ecnievueHre B3aNMOICHCTBIS KOMITBIOTEPHBIX CUCTEM Pa3IMYHbBIX CETMEHTOB.

3. IlepBas mHoroypoBueBas mojens EDI.

4. UreHne TEKCTa HA aHIIMHCKOM S3BIKE II0 TEME 3aHATHA. BBINONHEHME 3aJaHMil 10
TEKCTY (MepeBO/I C aHTIIMICKOr0 Ha PYyCCKHiA, BHIOOPOYHBIN MEPEBOJ] C PyCCKOTO HA aHTIIMHCKUMA,
COCTaBJICHHE JIUAJIOTa)

Jlumepamypa [1, c. 347-359]

Bonpocuvt ons camokonmpons

How has electronic communication changed the business environment?
What has enabled the integration of companies throughout the world?

What could be named as a key to success in today’s business environment?

Is it enough for business communication to have emails and faxes?

What is the challenge of using emails and faxes?

What is Electronic Data Interchange (EDI)?

Name the most typical business partners.

What are the most common documents exchanged via EDI?

What must the computer’s program know for processing documents via EDI?
10 What is required to hold a conversation for two speakers of different languages?
11. How have been the EDI standards developed?

12. What EDI standards are in use today?

ObcyorcoeHue 80npocos npoucxooum 6 UHMepaKmueHou hopme

CoNoR~ LN E

3aoanue ons camocmosmenvbHol pabomal.

Iloozomoska 0oknaoa.

1. Make up the letter from the Buyers to the Sellers offering to use ANSI for documents
exchange according to their contract. Follow the plan:

- Refer to the contract;

- Explain the difficulty of using postal mail-based processes;

- Ask the Seller concerning ANSI standard and offer to use it for the documentation
exchange.

2. You are the project manager of the logistic company. Your partner offers to use
ANSI standard for the documents exchange, but is it not used in your company. Try to convince
your director to buy it for using in documents exchange. Write a memo.

Tema 8. EDI cranpapTsl

Ianu:

1. Mexnynapoausrii crangapt UN/EDIFACT.
2. Cranmapt CIIA ANSI ASC X12.



3. IIpumenenne EDI noxymMeHTOB B JOTHCTHKE.

4, YreHne TEKCTa Ha aHIVIMICKOM S3BIKE II0 TEME 3aHATHA. BEINOIHEHWE 3aIaHUNA 110
TEKCTY (IePEeBO/JI C AHTIMICKOTO HAa PYCCKHIA, BRIOOPOYHBIN MIEPEBOJ] C PYCCKOTO HA aHTIIMHCKUA,
COCTaBJICHUE JIUAJIOra)

Jlumepamypa [1, c. 360-387]

Bonpocul 03 camoxonmpons

What was developed for inter-industry electronic exchange of business transactions?
What organization was involved in electronic exchange standard development?
How many companies use X12 EDI standards?

Which standard was developed for the North American automotive industry?

Which standard was developed for the general merchandise retail industry in North

America?

What is the difference of ANSI X12 and UN/EDIFACT?

What is the key benefit of the EANCOM standard?

Which standard was specially developed for the automotive industry in Europe?

9. What is the key component of HIPAA standard?

10. Which standard facilitates industry-wide global supply chain processes?

11. What aspects are governed by the SWIFT document standard?

12. Which standard was superseded by EANCOM?

13. What is VDA standard for?

ObcyaicoeHue 80npocos Npoucxooum 8 UHMepaKmueHoll popme

N O~ wNE

3aoanue ona camocmoamenvuol pabomel.

Iloocomoska doknaoa.

1.  Which business processes do typically benefit from EDI? Imaging that you are going
to start e-commerce. Write a memo to your director, explaining the advantages of the EDI
standards use. Which EDI standard do you choose?

2. You are the representative of the Russian commercial bank. You used to use
international SWIFT standard for banking transfers. The situation is changing and the new
standard for data exchange inside Russia — ED503 — was developed. Write a memo to the
General director, explaining the necessity of the ED503 implementation.

Jluoaxmuueckuii OuKmanm
ExW

CIP

FOB

DPU

ICC

VDA
EANCOM
ANSI

G20

WTO
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